FIVE
VIDEOS
EVERY
BUSINESS
NEEDS

#1 //

BRAND SIZZLE FILM
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When a potential new customer is researching your
business, they want to know WHO you are, WHAT you do,
and HOW it can help them. They need to see you as someone
that they know, like, and trust before they will consider doing
business with you. Attention spans are very short, so you need to
create a video that tells your story in a compelling, engaging, and
informative fashion. A Brand Sizzle Film does this in about 3-5 minutes
and is a great rst asset to create when you begin looking into using
video within your business.

#2 //

VIDEO BUSINESS CARD

Imagine being able to 10X the number of prospects
that your sales team can connect with EVERY SINGLE
DAY. Often times throughout their sales process,
salespeople are burdened with the need to go through the same
introduction, rapport building, product overview, objection handling,
and closing process with every single prospect; and even then, they
don’t always get the sale. With Video Business Cards, each member of
your sales team will have a video asset that cuts out much of that
process, so that every prospect they actually talk to will already be
introduced to them and warmed up to the idea of making a purchase.

#3 //

TESTIMONIAL VIDEOS

Your customers don’t care about you… They are the
hero of their own story, and they only care about what
you can do for them. They also don’t trust you (not right
away anyways). That being said, hearing about the AMAZING
results you or your products / services have gotten other people is a
powerful way of helping your prospect to know, like, and trust you.
Rather than just simply copying and pasting reviews onto your website,
why not interview people on video so that your prospects can actually
hear and see the emotion that these happy customers of yours are
experiencing after working with you?

#4 //

PRODUCT OVERVIEWS
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With an intricate or expensive product, customers
will want to see a lot of data about the bene ts of your
o er before making a purchase. Often times, with large,
complicated, or expensive items it is hard for the customer to get
an in-person demonstration and gain a full understanding of how the
product will bene t them. Creating Product Overviews, promos, and
demonstrations will give your prospects another source of information
where they can learn about the features of your product. The best
versions of these will act like a commercial AND a training video
teaching your prospect everything about the o ering.

#5 //

PROCESS VIDEOS
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To be a Video Powered Business, you must
leverage the power of video for external AND internal
solutions to business challenges. Process Videos can be
used to train employees, teach customers how to use a new
product they purchased from you, walk your prospects through an
application process, and more. From an external standpoint, creating a
video training series for your product can make a prospective customer
more con dent in their buying decision because they will know a lot
about the product. Internally, training videos will be more engaging than
printed materials resulting in stronger employees within your company.

BONUS //
CULTURE VIDEO
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Hiring the best employees for your company can
be CHALLENGING. Even if you nd a great candidate,
with the right skillset, a great work ethic, an awesome
personality, and the right compensation structure, you still don’t
know if they will be a t within your company’s culture. A Culture
Video aims to encapsulate HOW it feels to work at your company so
that prospective employees can determine if they will be a t within the
company before even applying. It can also help to attract top talent to
your application process, drawing in people who may have not been
actively looking for a job in the rst place.

BECOME A
VIDEO-POWERED
BUSINESS
Chromatic Digital Cinema is a media-production company
that specializes in helping businesses integrate video
throughout their organization. If you’d like to explore ways
that we can help, please reach out to us.

+1-951-218-9696
www.chromaticdc.com/quote
sales@chromaticdc.com
@chromaticdc

